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Mobile Market Still Holding Its Own

Report on June, 2009

The average sales price for June increased a modest 0.2 percent from $150, 403 to $151,121. The number of sales
declined slightly from 303 in May to 296, and the average days on the market declined to 81. The highest volume of
properties sold is in the $100,000 to $149,999 price range with 99 which increased from 94 in March. The total
number of sales from $0-$149,999 represents 62.2 percent of the Mobile market. Adding the additional 54 sales in the
$150,000-$199,999 price range is 80.4 percent of the 296 properties sold.

The price range of $300,000-$499,999 had 16 sales which increased from 12 sales in March, and is comparable with
the 16 properties sold in June, 2008. Transactions over $500,000 declined to 1 sale from 4 in March which is below the
7 sold at this time in 2008.

The latest revised U.S. numbers show a very healthy 15.7 percent increase in the number of sales, and concurrently, a
decline of 1.2 percent in the average sale price of $208,800. The U.S. median sales price dropped by 1.9 percent to
$166,600 and the estimated inventory declined to 5.2 months for April. The increase in sales and decline in inventory
reflect the foreclosed homes that are driving the numbers up and average prices down. In addition, there may be some
initial impact from the buying incentives that Congress has implemented through new financing programs and tax
incentives especially for lower priced properties.

The Mobile market is still holding its own. It should begin to see the impact of national stimulus programs soon. It is
still a good time to buy, and still a good time to sell.

One number not shown in this report is the average number of months needed to sell the existing inventory. One rule
of thumb given by the National Association of Realtors is that 6-8 months represents a healthy market. It gives the
buyer a good choice of alternative properties from which an informed selection can be made. Simultaneously, a
sufficient number of properties for sale provide good competition to assure that the desired price is competitive.

In April, 2006, an average of 4.47 months was required to sell the existing inventory of properties. In April, 2009, the
Mobile number has risen to 11.4 compared to 10.1 for the U.S. The 11.4 months should be viewed as another reason to
buy in the current market with an increased inventory.

United States Existing Home Prices for All Housing Types

Time Sales | Avg. Sales | Med. Sales | Inventory Med. Sales Price
# Price Price Mo. Supply | ®300.000
Apr-08 434,000 $247,300 $201,300 11.3 $200,000 _
Mar-09 357,000 $211,300 $169,900 9.6 >
Apr-09 413,000 $208,800 $166,600 10.1 $100,000
Vs. Last 15.7 12 1.9 5.2 s0
Mo (%) Apr-08 Mar-09 Apr-09
Vs. Last Yr -4.8 -15.6 -17.2 -10.6
(%)

Data Sources: All data taken from the Mobile Area Association of Realtors, Jeff Newman, 251.479.8654; and the National
Association of Realtors, www.realtor.com. For additional information, contact: Dr. Don Epley, Director, Center for Real Estate
Studies, University of South Alabama, Office: 251.460.6735, E-mail: depley@usouthal.edu

University of South Alabama takes reasonable measures to ensure the quality of the data and other information produced. However, USA makes no
warranty, express or implied, nor assumes any legal liability or responsibility for the accuracy, correctness, or completeness of any information, nor
represents that its use would not infringe on privately owned rights. Reference to any specific commercial product, process, or service does not constitute
an endorsement, recommendation, or favoring by USA.
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